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Environmental protection is THE big talking point for 

this and future generations, an issue of real global sig-

nificance. It goes without saying that everybody should 

be entitled to live on a non-polluted planet and breathe 

clean air. With our technologies for lowering emissions in 

the industrial sector, we want to make sure these funda-

mental needs are met. In order to pursue this mission all 

over the world, the Scheuch Group has committed itself 

to following a strategy of consistent growth. 

For us, it is not only about seeking out pastures new 

in our domestic markets of Germany, Austria and 

Switzerland; great things await us across the pond too. 

This is the only way for us to remain a reliable partner 

to our customers and, together with them, to play an 

important role in safeguarding a green, healthy future. 

You can find out more about what we are up to in the 

United States starting on page 4. 

After that, you can read interesting reports from our In-

dustrial Minerals Industry, Wood Based Panel Industry, 

Energy Industry, Metals Industry and Wood Processing 

Industry divisions, plus find out more about the latest 

developments in our “Components” business unit. We 

are proud of the latest innovation to come from our 

Engineering team too. For now, we’ll just say this: things 

are heating up on page 34!

So all that remains is for us to say we hope you have 

fun leafing through this magazine and learning about 

the hot topics on the Scheuch Group’s agenda. 

Kind regards,
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From the Innviertel into the world:  
Managing Directors of the Scheuch Group, 

Jörg Jeliniewski and Stefan Scheuch, are 

steering the family company to new shores. 
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 These extremely positive results show us that 
we are on the right path in pursuing an inter-
national agenda.” Both Managing Directors 
of Scheuch GmbH, Stefan Scheuch and Jörg 

Jeliniewski, are convinced of that. The company’s 
most recent expansion efforts have focused above all 
on the USA, where Scheuch has acquired two busi-
nesses in the last two years: Camcorp, a leader in 
ventilation and environmental technology based in 
the state of Kansas, and plant manufacturer Schust 
Engineering, which is headquartered in Indiana. 

Stronger together
The decision proved to be spot on: by making use of 
synergies and pooling expertise, projects can now be 
taken on that would have posed a huge challenge for 
any one of the companies individually. For example,  
Scheuch was able to land a major order from the → 
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ANCHOR 
DROPPED
IN AMERICA

The figures presented by Scheuch at 
the end of the 2016/2017 fiscal year 
were impressive: for the first time in 
the company’s history, this leader in 
technologies for industrial air pollu-
tion control won orders worth more 
than 200 million euros. This incredible 
success story is primarily down to the 
consistent and well-thought-out growth 
strategy being pursued by Scheuch. The 
USA in particular has proven itself to 
be a market of the future.

“
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Knauf Group, which is based in Germany, because 
both firms have their headquarters in Europe and a 
local set-up in America. Thanks to its new subsidi-
ary Schust, Scheuch could position itself as a local, 
“native” US company, while at the same time hav-
ing access to European technology. A separate divi-
sion, the North America business unit, was created 
to make overseas business dealings easier to handle 
and forms the umbrella under which the two new 
subsidiaries fall. 

A solid foundation for growth
Michael Kostka and Franz Söllhinger, both expe-
rienced members of staff, act as the link between 
Scheuch headquarters in Aurolzmünster and the 
locations in the USA. “The new North America 
business unit is the best way of offering turnkey 
projects, including customer support and project  
management, on the ground. Together with our oth-
er business units and the headquarters behind us, 
this gives us a crucial competitive advantage,” says 
Jörg Jeliniewski. 
 Söllhinger uses the Knauf order as an example 
to explain how the cooperation actually works in 
practice. This global company runs a factory mak-
ing insulating materials in West Virginia. The team 
from Schust Engineering acts as a customer contact 
on site. They are assisted in this by Sales Manager 
Andreas Gangl, who has many years of experience 
in the Industrial Minerals Industry division to fall 
back on. This sector was also responsible for costing 
the filters and fans required, which the subsidiary 
Schust was able to order from the headquarters in 
Aurolzmünster. Schust then dealt with pipework, 
steel construction, electric cabling, local purchasing 
and installation directly.
 The fact that this order was handled so smoothly 
just goes to show that the Scheuch Group’s growth 
strategy, implemented cautiously as it is, is the best 
possible way of supporting customers in their own 
efforts towards becoming more international. 

From components to turnkey solutions
With the acquisition of the two North American 
companies, all the value added through in-house 
technologies in the United States remains with 
Scheuch. Although Schust does focus on engineer-
ing and primarily serves large-scale industries such 
as metals, foundries and glass, Camcorp is first and 
foremost a supplier of equipment. “The USA is 
the world’s major economic power. So that’s why 
we decided that we should be represented here on 
a permanent basis. With its expertise as a plant 
manufacturer, Schust is able to handle complete  
turnkey projects independently, while Camcorp’s 
specialisation in devices and components is really 
impressive. Taken together, they provide the opti-
mum starting point for the Scheuch Group to expe-
rience continuous growth in the USA,” says a confi-
dent Jörg Jeliniewski.

Sharing information as equals
According to Stefan Scheuch, in this context it is  
really important for knowledge to be transferred and 
expertise to flow between the companies in both di-
rections: “We can only grow successfully if we learn 
from one another and work as equals.” Customers 
in Europe will then also benefit from this pooling of 
expertise. 
 With its move into the USA, the plant manufac-
turer from Austria’s Innviertel region is showing 
that, with the right strategy, even new markets can 
be worked effectively. And the customer has a di-
rect contact on the ground – a crucial factor when 
it comes to working together well. “Closeness to the 
customer is indispensable for a good working rela-
tionship, which is why we support ours across every 
continent,” explains Jörg Jeliniewski.

Moving closer together
In the future, efforts to pool expertise with the two 
subsidiaries will be redoubled. Another part of this, 
however, is to incorporate the newly acquired em-
ployees into the Scheuch corporate family. In doing 
so, attention must be paid to cultural differences and 
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national customs, since “at the end of the day, it is 
the diversity within the Scheuch Group that makes 
us successful as a whole,” says Stefan Scheuch with 
great certainty.

Locations safeguarded through growth
Anyone familiar with Scheuch, will know that the 
company keeps an eye on the bigger picture during 
all its endeavours to achieve growth. Investments 
are planned in a way that is sustained and long term, 
and are subjected to a precise profitability analy-
sis in advance. Amongst other objectives, the push  
towards internationalisation is intended to safe-
guard the future of the three locations in Upper  
Austria. 600 of Scheuch’s total of 1000 employees 
work in the Aurolzmünster headquarters alone. 
Products with complex manufacturing require-
ments will be made here in the future too. The ac-
quisitions made in the USA and the increased focus 
on Asia, which has been in place since 2015, make it  
easier to offset and compensate for fluctuations on 
the European market.

Keeping our feet on the ground
A sense of responsibility and reliability are vital 
parts of the ‘Scheuch Spirit’. Or, as Stefan Scheuch 
puts it: “We want to keep our feet on the ground.” 
That’s why Scheuch will continue to focus on Ger-
many, Austria and Switzerland too. 
 There are fascinating developments and new 
technologies afoot in the traditionally strong do-
mestic market, which have piqued Scheuch’s inter-
est. The in-house R&D department is always work-
ing to develop successful products, just like the 
innovative deconox technology, which has recently 
been installed in a cement works in Kirchdorf, Up-
per Austria, helping it become the least-emitting 
cement plant in the world.
 A new office focusing on the local metals industry 
was opened recently in North Rhine-Westphalia. All 
the employees on the ground bring with them many 
years of experience in extraction, dedusting and ex-
haust gas cleaning. The site in Recklinghausen was 
not chosen by accident – the Ruhr area, with its 
strong steel industry, provides the very best condi-
tions for Scheuch to succeed. ▪

From its headquarters in Aurolzmünster, Austria, the pioneer in air pollution 

control delivers core components all over the world.

COVER STORY
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 Becoming part of the Scheuch Group will open up completely new 
avenues to the two newly acquired subsidiaries. Customers over-
seas will benefit from the local presence too. To mark these two 
acquisitions, the editorial team invited the subsidiaries’ managing 

directors, Mike Milberger (Camcorp) and John Luttman (Schust), to talk 
and give us their perspective on things. What is really amazing is that, 
despite the great distance between them, all three firms have very similar 
sets of core values. 

How will customers in the North American market benefit from 
the local presence?
 Mike Milberger: Schust and Camcorp have joined forces under the Scheuch 
Group umbrella – giving our customers access to the largest range of air pollu-
tion control systems available on the market. I can think of no other company 
in the USA that is able to provide the full scope of technologies for practically 
all applications. What’s more, we also offer stand-alone devices and deal with 

A CHANGE OF
PERSPECTIVE
An interview with Mike Milberger, Managing  
Director of Camcorp, and John Luttman, Managing 
Director of Schust Engineering. 

designing, delivering and installing complete 
systems quickly and reliably.
 John Luttman: I see things in a very 
similar way to Mike. Our North American 
clients now have the opportunity to access 
the European technology offered by the 
Scheuch Group. But at the same time, we 
can also guarantee them local technical sup-
port and maintenance after they have made 
a purchase. Many manufacturers in the 
USA often have concerns that they will not 
get any more support once plants have been 
fully installed. Time is an important factor 
here. The fear of having to wait for days on 
end for support to arrive on the ground can 
sometimes be the crucial sticking point that 
makes a customer decide against a particu-
lar supplier. But with our local offices we can 
eliminate this fear completely.

Camcorp has been incorporated un-
der the Scheuch Group umbrella for 
over a year already. How would you 
summarise how things have gone?
 Mike Milberger: I am really impressed. 
Everything I’ve seen of Scheuch so far has 
been awesome. From the employees and 
managers to the quality of the equipment 
in their high-tech production facilities. 
Everything is really well thought through.  
I am so happy that Camcorp has been able to 
join the Scheuch family. 

John Luttman tells us 

what has changed for 

Schust since its takeover 

by the Scheuch Group.

INTERVIEW
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Schust and Scheuch are both plant manufac-
turers – but what are the most striking differ-
ences between Europe and the USA when it 
comes to technical solutions? 
 John Luttman: Surprisingly, I get the feeling that we 
are more similar than expected in regards to technical 
solutions. Where we do differ, however, is in the way  
we design and develop these potential solutions with the 
customer.
 Europeans focus on highly automated production 
methods and supply the components in panel form, 
which is practical when delivering abroad or to urban 
areas.
 In the USA, we use far fewer standardized automa-
tion solutions to manufacture dedusting systems and we 
develop components in units that are as large as possi-
ble. This does indeed incur higher production costs, but 
it significantly reduces installation time and costs on site. 
Installation is often the most unpredictable phase of a 
project and depends on many factors, for example, there 
may be delays due to the weather, safety concerns, double 
handling of materials, as well as travel and accommoda-
tion costs for the crew. 

Why do the US subsidiaries and the Scheuch 
Group fit so well together?
 Mike Milberger: I think we are such a good fit be-
cause Camcorp and Scheuch are very similar in certain 
ways. Both companies were founded by smart, motivated 
individuals and have grown continuously over the years. 
But in doing so, they have never lost sight of the typical 
values held by a family business.
 John Luttman: Like Mike, I think we are more sim-
ilar than perhaps it seems, particularly in terms of our 
philosophy and approach. We can both look back on a 
successful history, because we focus both on effective en-
vironmental technologies and on maintaining long-term 
relationships with our customers. I also get the impres-
sion that Schust is the missing piece of the jigsaw for 
Scheuch on the North American market, since we have 
decided to pursue regional project management and in-
house design. We do not rely on subcontractors, who may 
have a different focus to us. 

What are your objectives for the coming 
years?
 John Luttman: Put simply, integration and growth 
are our two main objectives for the next few years. “In-
tegration” relates especially to pooling information and 
building the relationship between the teams at Scheuch 
and Schust – simply so we can offer our customers in 
North America the very best concepts. We expect to see 
“growth”, therefore, as we are able to provide our con-
cepts, which are perfectly tailored to the market, to an 
even wider range of industries.
 Mike Milberger: Expansion and integration are 
large for us too. In the coming years, we want to see 
Camcorp grow further in the American market and to 
link up our technologies with those of our sister company 
Schust and our parent company Scheuch. ▪

Mike Milberger tells us about the 

American way of doing business and why 

Scheuch and Camcorp, both family  

companies, are such a good fit. 

INTERVIEW



The US firm Camcorp employs around 70 people and 
is a market leader in ventilation and environmental 
technology. The medium-sized family business from 
the state of Kansas is a front-runner in devices and 
components within North America, last year achieving 
a turnover of around 16 million US dollars. Camcorp’s 
headquarters are located right at the heart of North 
America, in the city of Lenexa near the metropolis of 
Kansas City. In-house production facilities are located 
just under four hours away by car (250 miles) in  
Willow Springs, Missouri.

With its expertise as a one-stop supplier of sales ser-
vices, engineering services and in-house production, 
Camcorp is an important addition to the Scheuch 
Group’s portfolio for a successful launch on the US 
market.

FACTS & FIGURES

Scheuch subsidiaries
in the USA

˜70employees

Headquarters: 
Lenexa, Kansas City, Kansas

Production: 
Willow Springs, Missouri

Fields:
Devices and components 
for ventilation and environmental  
technology

˜16million US dollars
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Alongside the equipment specialist Camcorp, Schust 
Engineering is another renowned firm joining the 
ranks of the Scheuch group. The owner-operated 
business has around 70 employees and an annual 
turnover of just under 18 million US dollars. As well 
as its head office in Fort Wayne, this leading enter-
prise also has sites in Auburn, India napolis, Pitts-
burgh and Monterrey (Mexico). 

The plant manufacturer Schust focuses its business 
dealings on designing and developing air pollution 
control technologies for large-scale industries such 
as metals, foundries and glass, plus other similar 
branches of industry. 

The company sees itself as an engineering firm pro-
viding in-house production, installation and comm- 
issioning services.

FACTS & FIGURES 

˜70employees

Headquarters: 
Fort Wayne, Indiana

Other sites: 
Auburn, Indiana, 
Indianapolis, Indiana,  
Pittsburgh, Pennsylvania, 
Monterrey (Mexico)

Production: Fort Wayne, Indiana

Fields:
Engineering of air filter systems
for the metals, foundries, 
glass, cement and animal feed industries 

˜18million US dollars
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 I think we’ve come out of our baptism of fire really 
well,” says Andreas Gangl, Regional Sales Manag-
er in situ in Atlanta. The client for this important 
first order in the USA was Cementos Argos, a Co-

lumbian group of companies that Scheuch had al-
ready worked with on several successful projects in 
South America. According to Gangl, this order once 
again allowed Scheuch to prove how it stands by its 
customers’ side and supports them to enter new 
markets effectively.
 Argos was searching for a replacement for its age-
ing electrostatic precipitators for its cement plant 
located in Newberry, Florida. The old precipitators 
were not capable of complying with the new legislated  
local NESHAP or CISWI standards that had recent-
ly come into force. Scheuch impressed with its bag  
filters featuring emc technology, which provide a 
high level of reliability. “The technological advanc-
es found in our emc technology were definitely in-
strumental in us winning the order,” says Project 
Manager Walter Hochhold, with great conviction. 
The plant availability achieved with emc filters is 

ACROSS 
THE POND
A new market, important for the future, and only a few reference projects 
with which you can prove your expertise on the ground: the pressure to succeed 
in this situation is huge. Scheuch not only rose to the challenge, it made a great 
success of it, as several projects go to show.

INDUSTRIAL MINERALS

> 99 %, which is above all due to the fact that small 
maintenance tasks can be carried out while the plant 
is operational. 

Local standards present a challenge
Dealing with local standards and norms was not the 
only challenge Scheuch had to face, so was the in-
stallation of the equipment in the plant: it had been 
agreed with the customer that the bag filters were to 
be placed inside the existing electrostatic precipita-
tor housings. Detailed on-site examinations of the 
housings were carried out to ensure the four filters 
– two kiln and two clinker cooler filters – could be 
optimally integrated into the existing plant. Thanks 
to the compact dimensions of the new bag filters, 
there were no problems with the structural design 
and everything went to plan. This new technology 
means the currently applicable limit values will con-
tinue to be met for the foreseeable future.
 The first filters were put into operation one year 
after the project started. Scheuch dealt with design 
and equipment engineering, and supervised the in-
stallation work. Scheuch also took care of commis-
sioning, although the customer was heavily involved 
here too. →

The Scheuch emc filter for the National 

Cement Company in Ragland, Alabama, 

comfortably meets the stringent new 

limit values prescribed by law. 

“
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“We scheduled the deliveries to coincide with Argos’ 
production plan, which was a bonus for the custom-
er,” says Walter Hochhold. “The Newberry project 
was definitely a really important reference project 
for what we want to do in the USA. We can now 
build on the foundation of trust we’ve created,” de-
clares Andreas Gangl.

Second proposal even before delivery  
was made
Argos showed just how solid this foundation is by 
placing another order even before the filters were 
delivered to the Newberry plant. Practically simulta-
neously, Scheuch was able to submit a proposal for 
another of the group’s plants in Harley ville, South 
Carolina. This cement facility needed to be fitted 
with new bag filters.
 Before the contract was concluded, Scheuch invit-
ed those responsible for it to come to the main work-
shop in Aurolzmünster, where they could get a pic-
ture of how production worked. Alois Hermandinger,  
Head of the Industrial Minerals Industry division, 
took them on a tour through the facility at the head-
quarters. They also visited several cement plants 
in Germany and Austria that are equipped with 
Scheuch filters. And these testimonials really did 
the trick: it was on the journey back to the USA that 
the decision was made to go with the pioneer in air 
pollution control from Innviertel.
 One of the factors in this project was how to 
make best possible use of the available space. 
Everything had to be accommodated in very com-
pact dimensions on a minimal footprint, while 
maintaining maximum accessibility. As with the 
plant in Newberry, a CFD simulation was per-

INDUSTRIAL MINERALS

formed in advance for Harleyville too. The latter  
ensures that flow is optimised and pressure loss 
minimised. In addition to the bag filter, Scheuch 
also supplied a new fan and a complete dust convey-
ing system. This project too covered supervising the 
installation work and commissioning the system, 
again with input from the customer. “Both cement 
plant operators are very happy with the solutions 
we delivered,” says Andreas Gangl. Two follow-up 
orders are already on the cards for the Harleyville 
plant. 

Competitors are put in their place
The third of the US customers is the National Ce-
ment Company (NCC), a member of the French 
VICAT Group. NCC operates a cement plant in 
Ragland, Alabama. They became aware of Scheuch 
due to the successful work the company had already 
done in the USA and invited the Innviertel firm to 
submit a proposal for a kiln filter. Scheuch really im-
pressed, coming out on top against a dozen compet-
itors. Once again, what was needed was equipment 
that could meet the stringent new limit values pre-
scribed by law.
 Unlike with the Argos projects, Scheuch had a 
turnkey job to deliver for NCC: from design to engi-
neering, installation and commissioning, everything 
was in safe hands with Scheuch. Alongside filters, a 
compressor station, electrical equipment, controls 
and a dust conveying system, Scheuch also delivered 
a powerful fan with a motor output of 1500 HP. 
 “At 15 days, the reconnection window includ-
ing removal and re-installation of the crude and 
clean gas lines was very tight,” remembers Project  
Manager Melanie Hosner. “What’s more, there was 

Both customers are 
very happy with the 
solutions we provided.”

—  ANDREAS GANGL, SALES MANAGER,  
SCHEUCH USA

“

At the same time as con-
verting the electrostatic 

precipitators in the Argos 

cement plant in Newberry, 

Florida, Scheuch was also 

able to provide bag filters 

for the same customer in 

Harleyville, South Carolina. 
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precious little space available and we had to make 
sure there would be no collisions with existing 
equipment when designing the layout.”
 
Designed to a precise analysis
This was all the more challenging because there 
were hardly any drawings available. Consequent-
ly, Scheuch created a 3D scan of the existing plant,  
allowing it to identify potential problem areas in ad-
vance and take account of them in the design. Parts 
of the fans and filters were supplied pre-assembled.
 Scheuch’s emc technology was an important fac-
tor in winning the order from National Cement too. 
The customer was looking for a solution that would 
ensure the plant would continue to run even with 
individual broken bags. 
 The fact that the project was such a triumph was 
down in no small part to the excellent cooperation 
received from Jean Claude Brocheton, the Project 
Manager at National Cement. The entire order was 
completed in less than a year and the plant was suc-
cessfully put into operation in February 2017. ▪

Andreas Gangl, originally from the Austrian 

town of Ried, has been working for the Scheuch 

Group in the United States since the start of 

2013. Nowadays, the young Sales Manager works 

out of Atlanta for Industrial Minerals Industry 

customers spread all over the continent of North 

America. “Over the last four years, much has 

changed for Scheuch’s US office. We have built 

a fantastic local set-up with our subsidiaries 

Camcorp and Schust Engineering, which allows 

us to be even closer to the customer. It’s the 

ideal basis for ensuring our continued success in 

the USA,” says the expat. Just as important for 

this Scheuch employee is to continuously share 

information with headquarters: “Where that’s 

concerned, it is definitely an advantage that I’m 

really familiar with the processes in place at 

Scheuch headquarters in Aurolzmünster – for the 

most part, nothing gets lost in translation,” says 

the American-by-choice, with a wink. “I know that 

I can rely on great support from head office. Team 

spirit is the secret of our success,” concludes the 

Innviertel native. 

ALL ABOUT
ANDREAS GANGL

Despite the tricky 
conditions due to the 

tight space available and 

the very short installation 

window, the emc filter 

for the National Cement 

Company was put into op-

eration right on schedule.
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 Cement works operators in Germany will soon 
have to meet even more stringent standards: 
by the start of 2019 at the latest, they must 
have equipped their plants with technology 

that enables them to achieve NOx values ≤ 200 mg/
Nm3 and NH3 values ≤ 30 mg/Nm3

dry. Against this 
backdrop, a large number of operators have decided 
to install a high-dust catalytic converter. In carrying 
out such projects, Scheuch always places great im-
portance on working together with the customer in a 
spirit of partnership: “Close liaison with our clients 
is a prerequisite for us; it helps us to always create 
the most cost-effective solution for the operator,” 
says Uwe Neumann, Head of Technical Sales for the 
Industrial Minerals Industry division at Scheuch.
 

INDUSTRIAL MINERALS

COMMITTED 
TO TRUST
Scheuch installed 237 tons of piping, 
steel construction, electrical engineer-
ing, cables, control cabinets, compres-
sors and other technical equipment in 
the Portland cement works operated by 
Wotan in the Vulkaneifel district of Ger-
many. The order for the Üxheim region 
was both a prestige and a première pro-
ject for the plant manufacturer: it was 
the first time that the company from  
Innviertel was equipping a cement works 
with a pure HD catalytic converter.
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Thought through in advance
In Scheuch’s high-dust SCR circuit, exhaust gas-
es from the cement kiln leave the pre-heater at a 
temperature of 330 °C to 370 °C, which is the ideal 
temperature range for catalytic denitrification. The 
dust-laden exhaust gases are conveyed vertically 
downwards and flow through the catalytic converter 
with a high dust content of 70 to 100 g/Nm3. If re-
quired, the reactor can also be designed to facilitate 
a subsequent expansion of the catalytic converter 
volume and the SCR thus adapted to any further 
tightening of limit values. 
 Preparations for the future were made for Wotan 
Zement too, with the catalytic converter being de-
signed in two stages: already, the limit value of  
≤ 200 mg/Nm3 is met comfortably. This means the 
customer is well equipped for the future, should the 
statutory regulations be toughened up even more. 

A lasting customer relationship 
Wotan Zement and Scheuch have been nurturing 
a close business relationship for many years now. 
Bag filters and dedusters, some of which were sup-
plied to Wotan by the company from Innviertel de-
cades ago, are still operational. “As many as 12 years 
ago, we were able to build an emc filter for Wotan  
Zement. And the quality speaks for itself: the first 
bag kit is still up and running smoothly today,” says 
Uwe Neumann happily. 
 Both companies are family-run and everyone 
knows and appreciates each other. Thanks to this 
relationship built on trust, Scheuch was award-
ed the order to install the high-dust catalytic con-
verter. The many years of loyalty shown by Wotan  
Zement are underpinned by how satisfied it was with 
the previous orders for shaft kiln filters for the lime 
works of its subsidiary Nikolaus Müller. And the or-
der to install a complete milling plant with Scheuch 
filter systems was concluded to the customer’s full 
satisfaction too.

Well prepared for  
the future:  
Scheuch’s high-dust SCR 

technology already com-

fortably meets the statutory 

standards of tomorrow. 

Speciality: “tight spaces” 
The survey, design and installation phases all pre-
sented a challenge, as Project Manager Dominik 
Bauchinger attests: “The plant had to be accommo-
dated in a very small space and a new, load-bearing 
foundation needed to be constructed. Installation 
of the piping was precision work for the specialists 
from Scheuch too. Often, there was not even room 
for a hand to fit between the existing equipment and 
our plant.” 
 The limited space available made conditions in-
credibly difficult for the fitters, similar to when the 
deconox plant was installed for Kirchdorfer Zement. 
Georg Lechner, Sales Manager for the Industrial  
Minerals Industry division, says with a wink: “It had 
got to the point where it almost seemed like tiny 
floor spaces or tight corridors had become Scheuch’s 
‘thing’ – but of course, we are happy to work on a 
plant where there is more space too!” 
 At the customer’s special request, Karl Hangler 
oversaw the work on site – another sign of the trust 
that the two firms have built up over the years. 
 During installation, the second-generation Wotan 
Managing Director Jörg Ramcke met with Scheuch 
Managing Director Stefan Scheuch at the construc-
tion site so they could get a picture of the work. 
Once again, they saw proof that the plant manufac-
turer has earned its reputation as an environmental 
pioneer that can really be trusted. ▪

KEY DATA ABOUT THE PROJECT:

→  November 2015: Negotiations 

→  December 2015: Contract signed 

→   Mid-August 2016: First plant components  
delivered and installation work begun

→  December 2016: Cold commissioning

→  February 2017: Installation completed

→  March/April 2017: Hot commissioning

FACTS

 17emissions
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ENERGY

The Scheuch turnkey 
plant for flue gas cleaning 

comfortably meets the 

guaranteed limit values.CLEAN 
HEATING
One of Europe’s largest energy companies puts its faith in Scheuch technology: 
at a heating plant run by the Vattenfall Group in the Swedish city of Nyköping, the 
filter had to be replaced because of a change to the range of fuels used. Instead of 
the electrostatic precipitator used up to now, the plant is now home to a Scheuch 
fabric filter with additive dosing. This plant upgrade not only ensures that the most 
stringent limit values are met, it also uses much less energy than before. 
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ENERGY

 The heating plant supplies the city of 
Nyköping, one-and-a-half hours south west 
of Stockholm by car, with heat and uses 
wood waste, some of it highly contaminated, 

as a fuel. “By changing the fuel, the emissions limits 
that have to be met have changed too. The previous 
electrostatic precipitator was no longer sufficient,” 
says Klaus Emprechtinger, Head of Sales for the En-
ergy and Metals Industry divisions at Scheuch. 

Well prepared – now and for the future 
With future requirements in mind, the existing elec-
trostatic precipitator did not fully satisfy the ex-
pectations of a modern flue gas cleaning system. It 
would simply take care of dedusting – the gaseous 
emissions would not be filtered. In view of this, the 
installation of the Scheuch fabric filter put the en-
tire flue gas cleaning system on a whole new footing, 
enabling it to now comfortably meet even the most 
stringent limit values. 
 Christoph Walli, the process engineer respon-
sible for this area at Scheuch, gets to the heart of 
the matter: “Thanks to the high filtration effect of 
the filter medium, even fine dusts are separated  
out effectively. What’s more, pre-injected hydrated 
lime and activated carbon bind to the pollutants in 
the flue gas. The mixture of additives and fly ash is 
then blown into a silo and disposed of from there 
via lorry.”

A flagship turnkey project
Once again, Scheuch was able to use this project to 
prove its expertise as a turnkey supplier. This com-
petence in end-to-end solutions is underpinned by 
the follow-up order of a new induced-draught fan. 
Everything from design, installation and cabling, 
right the way up to adjustment of the control sys-
tem was in the capable hands of the Aurolzmünster  
technology firm. Scheuch also provided support 
during programming, which the customer handled 
themselves. 
 “Another challenge was how to integrate the 
plant into the existing equipment. Precise planning 
was needed, particularly when it came to laying the 
lines for the fan. Thanks to an exact survey on site, 
followed by 3D design work, everything could be 
perfectly fabricated and integrated into the existing 

system,” states Magnus Hermansson, Head of the 
Sales Office in Sweden.

Limit values met comfortably, 
energy consumption lowered
The reward for all these efforts is a plant that repre-
sents the very latest state of the art, which not only 
comfortably meets limit values, but also saves ener-
gy. By doing away with the high-voltage power sup-
ply units and thanks to the new fan’s power-saving 
potential of around 30 %, energy requirements have 
been able to be lowered significantly, even despite 
the additional pressure loss of the fabric filter. 
 Scheuch is proud of these low emissions: “In 
Germany, with its strict limit values, 10 mg/Nm3

dry 
of dust is permitted. Our plant produces less than 
1 mg/Nm3

dry,” says Klaus Emprechtinger. Dioxins 
are far below the guaranteed mg/Nm3

dry level too – 
figures that speak for themselves and often tip the 
scales in favour of Scheuch. ▪

LIMIT VALUES

In Germany, with its strict limit 
values, 10 mg/Nm3

dry of dust is 
permitted. Our plant produces 

less than 1 mg/Nm3
dry.”

— KLAUS EMPRECHTINGER, HEAD OF SALES FOR THE 
ENERGY AND METALS INDUSTRY AT SCHEUCH

“

DUST < 8000 mg/Nm³dry  < 2 mg/Nm3
dry

DIOXINS  < 3 ng/Nm³dry  < 0.05 ng/Nm³dry

HCL < 500 mg/Nm³dry < 10 mg/Nm³dry

SO2 < 400 mg/Nm³dry  < 40 mg/Nm³dry 

CRUDE GAS CLEAN GAS
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25 years separate the first installed 
electrostatic precipitator and the 
1000th order – a considerable period of 
time that has given Scheuch pause to 
leaf through its old order books. The 
most striking thing is that one of the 
first electrostatic participators, which 
went to Spanplattenwerk Gotha in the 
heart of Germany, is still comfortably 
meeting the necessary emissions limit 
values today. The project proves once 
again that Scheuch was a technological 
pioneer even a quarter of a century ago 
and that quality will always pay off in 
the long run. 

The early years 
The pioneer years of the Scheuch electrostatic pre-
cipitator were informed to a large extent by the 
incessantly enquiring mind of company found-
er Alois Scheuch. It was he who, at the end of the 
1980s, pushed through the development of a new 
dry electrostatic precipitator focusing on a bio-
mass boiler. The Scheuch dry electrostatic precip-
itator was developed based on its knowledge of 
granular-layer electrostatic precipitators for the 
chip board industry. In years gone by, testing and 
tweaking were carried out in the factory halls of 
the former company headquarters in Ried / Inn-
kreis – this is where the first tests were conducted 
on flue gas dedusting downstream of biomass com-
bustion plants. New ground was broken, particu-
larly in terms of the cleaning of collection plates. 

SCHEUCH JOURNEYS THROUGH TIME

First successful project steps 
Back in the day, the door had already been opened 
a little by supplying boiler builders in the hot-gas 
industry with fans and mechanical separators. Now, 
with one foot in the door, completing the product 
range by adding in the electrostatic precipitator en-
abled the company to break the stranglehold which 
a major competitor had on the market. “We wanted 
a piece of the pie too and, thanks to the faith shown 
in us by our client Sauerländer Spanplatten, we were 
able to achieve that goal,” says Alois Brückl, Sales 
Manager at Scheuch for over 40 years.

A look back:
the birth of the Scheuch electrostatic precipitator 

Nostalgia in the air

The birthday boy: 
the thousandth order 

for an electrostatic 

precipitator came 

from Holzwerke 

Ladenburger.
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SCHEUCH JOURNEYS THROUGH TIME 

Scheuch delivers 
the right formula 
for clean air with 

its comprehensive 

range of electrostatic 

precipitators. 

Intensive research & development 
Over the years, it was not only the customers’ de-
mands that grew, but the complexity of the technol-
ogy too. Faced with these trends, Scheuch continu-
ally worked on further developing its systems. “Our 
range of filters has grown steadily in line with oper-
ators’ requirements; significant technological leaps 
were made with the electrostatic precipitator with 
integrated multi-cyclone and flue-gas stack connec-
tion,” reveals Alois Brückl, talking about the tech-
nology demanded by the market. 

Next milestone:  
firing of exotic fuels 
Even today, work to optimise the electrostatic pre-
cipitator is still going on. The plant and process 
engineers at Scheuch currently have access to the 
very latest methods for measuring flow and gas dis-
tribution in the filter. The bar is constantly being 
raised. Scheuch’s latest show-stopper? “On our in-
house test bed, we are testing the extent to which 
ashes from alternative fuels can be electrostatically 
charged in the filter. We are doing research on sun-
flower seed shells and residual materials from olive  
oil production, for example,” explains Manfred 
Lisberger, Head of Research and Development at 
Scheuch. 

Quality pays 
These many years of experience have been put to 
really good use for the client taking the thousandth 
electrostatic precipitator – just like Scheuch GmbH, 
Holzwerke Ladenburger in Bopfingen, Germany, 

also sets great store by optimum quality and inno-
vative strength. “We offer our customers the se-
curity of many years of experience and a compre-
hensive product range of consistently high quality 
– the Scheuch electrostatic precipitator meets these  
requirements 100 %,” says Berthold Hochstatter,  
Director of the Bopfingen firm. 
 At Spanplattenwerk Gotha too, Head of Mainte-
nance Peter Jentzsch is convinced: “Quality pays – 
the Scheuch filter has been providing an excellent 
service for 25 years now and is still comfortably 
meeting the relevant limit values. I can say in all 
good conscience that it was a really great invest-
ment.” ▪

Quality pays – the Scheuch 
filter has been giving excellent 
service for 25 years now and is 

still comfortably meeting the 
relevant limit values.” 

— PETER JENTZSCH, HEAD OF MAINTENANCE,
SPANPLATTENWERK GOTHA 

“
It just runs and runs and runs – 
Spanplattenwerk Gotha’s electro-

static precipitator has been up and 

running for almost 25 years. 
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 Bridge over the Moselle – that’s what the place 
name Pont-à-Mousson means in English. In 
fact, it refers to the historic bridge featured in 
the logo of pipe manufacturer Saint-Gobain 

PAM, a subsidiary of the French conglomerate Saint-
Gobain. Not a bad image, since Saint-Gobain PAM in 
Pont-à-Mousson produces water pipes via centrifu-
gal casting. More precisely, they are pipes for drink-
ing water that are buried deep underground, must 
withstand high pressures and are over one metre  
in diameter.
 The foundry consists of three cupola furnaces, 
which produce the basic melt for the pipes from 
scrap metal, coal and coke. Around once per hour, 
these furnaces are tapped and the liquid cast iron  
removed. For many years, an ageing dedusting sys-
tem handled the dedusting of these emissions. On 
calling for tenders for a new plant, the company 
found the perfect partner in Scheuch. From a tech-
nical point of view, the particular challenge faced 
by Scheuch was adapting the plant to the restricted 
space available, while ensuring as little pressure as 
possible was lost throughout the entire process: “The  
production site in Pont-à-Mousson has undergone 
historic growth and space was extremely tight. →

TOWER CONSTRUCTION 
ON THE MOSELLE RIVER

Scheuch builds a 400,000 m³/h 
dedusting system on a 
70 m² footprint.

METALS

© Saint-Gobain PAM
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These conditions called for precise design work 
right from the proposal stage, as just 70 m² of  
floor space was available,” according to Florian 
Schmidbauer, who was already responsible for engi-
neering the dedusting system and also for managing 
the project.

3D survey on site
With the support of their Scheuch colleagues in 
France, the engineering team commissioned a 3D 
survey, as the plans were not up to date. “Measure-
ments like this are precise to the nearest one or two 
centimetres. And those centimetres really counted, 
because the installation process was true precision 
work. Existing piping could not be re-routed – the 
installation had to be completed between two oper-
ational hot blast stoves,” says Klaus Emprechtinger, 
Head of Sales for the Energy Industry and Metals In-
dustry divisions at Scheuch. 

16-metre-high “platform”
There was no space for the extraction system on the 
floor, so they had to build up instead. “The heart of 
the plant doesn’t really start until 16 metres in the 
air. Underneath that it's just steel construction,” ex-
plains Franz Murauer, the process engineer respon-
sible for the project. 16 of a total of 50 metres tall 
and on a footprint of just 4.5 by 15 metres: it's no 
wonder the plant soon earned the nickname of “oil 
rig” – the similarity really cannot be dismissed. The 
steel construction alone weighed 250 tons. This was 
designed, calculated and manufactured in-house at 

METALS

Scheuch in its entirety. Once all the obstacles pre-
sented by the restricted space had been overcome, 
the installation of the plant itself began – at an im-
pressive height. 
 “In this project, Scheuch needed to provide not 
only dedusting expertise, but also skills in design 
and steel construction. From a technological point 
of view, it was also important to achieve vibration 
isolation for the clean gas fans, which are also lo-
cated on the steel platform 16 metres in the air,” 
reports Christian Justl from Technical Sales for the 
Metals Industry division.
 

Alongside having a tech-
nological edge and a top 

team, another factor in 

the success of the project 

was the active support 

provided by the Scheuch 

office in Paris.

It turned out to be an enormous 
advantage that Scheuch has an 
office in France too.”

—  KLAUS EMPRECHTINGER, HEAD OF SALES FOR THE 
ENERGY AND METALS INDUSTRY AT SCHEUCH

“

© Saint-Gobain PAM
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Precision installation work
Therefore, much time and many resources were 
poured into the design and engineering stages. “We 
were able to show that we are capable of realising 
even complex projects like this to the customer’s 
full satisfaction,” says Klaus Emprechtinger. Green-
field projects need to be approached completely 
differently to the sophisticated precision work re-
quired in Pont-à-Mousson. Here it was particularly 
important to have excellent installation expertise, 
which Scheuch Service GmbH was able to provide 
thanks to its many years of experience and know-
how. Schmidbauer adds: “That meant a great deal 
of logistics were involved throughout the whole 
plant installation phase, as there was hardly any 
storage space available on site or in the vicinity.” 

Expert support on site 
The team from the Scheuch office in France provid-
ed active support at the numerous project meetings 
held on site. The employees of Scheuch S.A.R.L. in 
Paris were not only the link to the customer, they 
were also interpreters on the ground. “It turned out 
to be an enormous advantage that we have had our 
own office in France for quite some years now,” de-
clares Emprechtinger.

smc technology as a factor for success 
The core components are the filter system with an 
output of 2x 200,000 m³/h, two spark separators 
(designed as axial cyclones), all piping, clean gas 
fans, the flue and all safety-related parts down to 
the steps. Crucial here was the smc technology from 
Scheuch. The Space Minimizing Concept was the 
perfect solution in Pont-à-Mousson for providing 
fresh air at the Moselle River. In addition, switch-
over features with bypass flaps were built into the 
piping to enable the three cupola furnaces – on two 
filter systems as desired – to be switched over. ▪

The 50-metre-tall 
extraction system 

was constructed in the 

smallest of spaces.  

16 metres of that height 

are simply a “platform” for 

the plant, which doesn’t 

start until that level.

The production site in Pont-à- 
Mousson has undergone historic 
growth and space was  
extremely tight.”

— FLORIAN SCHMIDBAUER, PROJECT MANAGER

“

© Saint-Gobain PAM
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DEVICES AND COMPONENTS

Entrepreneur  

Johannes Duscher and 

Scheuch Sales Manager  

Alexander Kimberger  

developed the first combined 

odour filter for large com-

posting plants together.

NOTHING TO 
SMELL HERE
Together we are strong – that is how you could summarise the collaboration  
between Scheuch and Johannes Duscher. The man from Innviertel runs a  
composting plant in the Austrian town of Haag. In order to get the better of  
unpleasant odours, he has invented a unique filter system, which he has made  
market-ready by cooperating with Scheuch.
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DEVICES AND COMPONENTS

 U ntil now, operators of large composting 
plants were faced with a dilemma: if over 
10,000 tons of material are being com-
posted every year, the composting plant 

has to be enclosed and the emissions extracted to 
ensure that unpleasant odours remain below 500 
odour units for both the environment as a whole 
and the plant’s neighbours. However, until now the 
only option was a biofilter system that produced 
its own smells as well, making it difficult to comply 
with the statutory limit values. 
 “A biofilter needs a certain amount of moisture 
to work. A plant using activated carbon, on the other 
hand, only works if there is little moisture present. 
That is why activated carbon has never been used 
in composting plants before,” explains Johannes  
Duscher. The entrepreneur was not content with 
this state of affairs, working meticulously on a solu-
tion until he had reconciled the two contradictory 
components.

A joint endeavour from the beginning
In 2014, the pilot plant was put into operation in 
Haag. And Scheuch was there right from the start. 
The plant manufacturer from Innviertel supplied 
fans and pipes, also helping out with the extrac-
tion concept. The idea behind Duscher’s invention 
is this: the moist exhaust air is extracted from the 
hot rotting hall and the sludge hall, then treated by  
a biofilter so it is then compatible with activated  
carbon.
 More precisely, this means the two flows of air from 
the hot rotting hall and the sludge hall, which reach 
a maximum of between 40 °C and 50 °C, are com-
bined via two extraction runs, then pre-cleaned and 
the moisture is extracted from them by two biofilter 
modules arranged in parallel. 40,000 m3 of air is moved 
every hour. The filter cleans coarse fractions from the 
exhaust air; fine fractions are separated out by a dust 
filter. A fan then conveys the air to the activated car-
bon filter, before it is routed outside via the flue. In 
addition, the extraction system is designed so that no 
odours can escape from the halls either: if a hall door is 
opened, a flap control system increases the extraction 
power at the door concerned.

Less than half the limit value
The pilot plant continues to run without problems 
after more than two and a half years of operation. 
Right from the start, the values recorded were less 
than half the required odour limits. The monthly 
measurements taken gave an average value of under 
200 odour units, reports Sales Manager Alexander 
Kimberger of the Scheuch Devices and Components 
unit. 
 Scheuch has protected the system developed by 
Johannes Duscher as a utility model; in future, there 
are plans to use it outside Austria too. Some pro-
jects, including in Poland, have already been sched-
uled. Johannes Duscher is happy to show interested 
parties round his composting facility in Haag too, so 
people can get a picture of how the system works. 
 Both sides are more than happy with how this col-
laboration turned out. “On a pilot project like this, 
the experience of a proven plant manufacturer such 
as Scheuch is a huge advantage. I am really pleased 
that we were able to develop the concept together,” 
says Johannes Duscher. ▪
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WOOD BASED PANEL

The images show a press line 

with the gases that escape at 

the end of the pressing process 

without extraction, as well as 

the oily, inflammable caking of 

solids on top.

The Latin American panel 
manufacturer Masisa, which 
has its headquarters in Chile, 
has been putting its faith in the 
expertise of Scheuch’s Wood 
Based Panel Industry division 
for many years now. With sup-
port from Inserco, the com-
pany that represents Scheuch 
in the panels sector in Central 
and South America, orders for 
a wet electrostatic precipitator, 
a heat exchanger system and 
a special mist collector have 
been successfully concluded 
in the Cabrero plant already. 
The latest project was a press 
scrubber system being retro-
fitted at this site. 

CLEAN AIR 
FOR CHILE

The Masisa panel factory in the city of Cabrero 

in Chile now has a sap system from Scheuch for collecting 

press fumes, making it ideally equipped to face the future.
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WOOD BASED PANEL

 Just one hour by car from the South Pacific coast 
lies the small, tranquil city of Cabrero, in the 
Chilean province of Bio Bio. One of the region’s 
largest employers is the panel manufacturer 

Masisa, which has equipped out its factory on the 
edge of town with Scheuch technology. In line with 
the company philosophy of pursuing sustainable 
production, a few years ago the firm ordered several  
products from the Austrian plant manufacturer’s 
wide portfolio. 

Opening the door to a lasting partnership 
This customer relationship that goes back many 
years all started with an order for a wet electrostatic 
precipitator, which was joined not too long after by 
a heat exchanger system. Once the filter had been 
successfully commissioned, the sophisticated tech-
nology for energy recovery was ordered without de-
lay. That was followed by a mist collector specially 
developed for the customer’s needs. The focus here 
was on eliminating the problem of constant mist 
ejection with the existing MDF dryer exhaust gas 
cleaning plant. 

Practice makes perfect 
“We are cultivating a fair partnership of equals with 
Masisa. The customer feels to be in good hands with 
us, without a doubt because he appreciates the re-
liable work we do,” reports Thomas Kreuzhuber, 

Sales Manager for the Wood Based Panel Industry 
division at Scheuch. This is apparent from the order  
that we fulfilled just recently: the new sap press 
scrubber had to be adapted to fit the existing con-
tinuous particle board press. 
 Based on its customer relationship going back 
years and the expertise it had gained from turning 
over 60 plants for press fume extraction into a re-
ality, Scheuch presented itself as the ideal partner 
for this project. “The challenge is always in collect-
ing the press fumes efficiently and then putting 
them through final treatment in the individually 
adapted extraction system in a controlled manner. 
Of course we managed this perfectly here as well,” 
says a delighted Kreuzhuber. So there was nothing 
to stand in the way of a smooth commissioning  
process, performed under the watchful eye of a 
Scheuch engineer. Panel production using Scheuch 
press scrubber technology went into operation at 
the end of 2016. 
 On all projects, the specialist in air pollution con-
trol supplied end-to-end engineering services and 
all the relevant core components. The steel con-
structions required were made in Chile, supervised 
partially by project engineers from Scheuch. ▪

MDF SIFTER TECHNOLOGY

→   Many years of experience in MDF fibre sifting.

→   More than 170 fibre sifting systems around  
the world.

→   Tailor-made system sizes ensure the most  
stringent quality demands are met.

→   Energy-optimised end-to-end solutions &  
reliable separation of foreign matter.

→   Flexible adjustable to production  
conditions.

→   Excellent suited to retrofitting &  
for upgrades (e.g. latex).

→   Maximum availability with optimum energy 
efficiency.

UPGRADE
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 A fter our old painting plant was complete-
ly destroyed in a fire, we had to build it 
again from scratch. The new plant is 
everything we hoped it would be: the air 

quality values are met 100 %, but we expected no 
less from Scheuch. It looks great and is very clean. 
What’s more, it was important for us that the plant 
should be quiet both inside and out, and that’s been 
achieved too. I am very happy with the result,” says 
Managing Director Theodor Haas, with conviction.
 A total of four spraying rooms and two drying 
rooms were built. 24,000 m³/h of air can be extract-
ed from each of the spraying rooms via a pit in the 
floor. When painting begins, a sensor records the 
amount of compressed air used and the plant ramps 
up to the pre-set air quantity automatically. Once 
painting is complete, the spraying system switches 
to a lower air quantity automatically. The extraction 
surface in the floor pit can be extended from 4 x 3 
metres to 7.1 x 3.8 metres, if required. 

HIGH-TECH FOR A 
PERFECT  
SURFACE FINISH
Scheuch LIGNO has built a modern surface finish plant with four spraying cham-
bers and two drying chambers at Haas Möbel in Upper Austria. State-of-the-art 
technology and the particularly smooth wall and ceiling panels ensure that the 
products to be processed have a perfect surface finish. Up to 24,000 m³/h of  
air can be extracted from each spraying room, with 80 % of the thermal energy 
being recovered.

 “The walls and ceilings have been fully clad in 
sandwich panels. The particularly smooth design of 
these panels means dust deposits are significantly 
reduced – a crucial factor when it comes to achieving 
the perfect surface finish. Furthermore, this design 
gives the plant a really sleek look,” explains Alois 
Burgstaller, Managing Director of Scheuch LIGNO 
GmbH. 
 The temperature in the painting and drying 
rooms can be kept constant all year round, regard-
less of the outside temperature. If it is cold outside, 
fresh air is pre-heated via a rotary heat exchang-
er and brought up to the desired temperature by 
a damper register. This enables up to 80 % of the  
energy used to be recovered. If it is hot outside, 
the supply air is cooled down to the desired tem-
perature. The integrated LED lights also reflect  
the very latest state of the art. They are guaranteed  
to provide maximum energy efficiency and a long 
service life.

LIGNO

“
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 Electric glass doors shield against dust. If the 
fire door is opened, it stays open thanks to the per-
manently installed retainers. The glass doors then 
function as doors; they are easy to operate and  
allow for quick access.
 It is just as easy to manage the settings via a 
touch panel on the control cabinet that was installed  
and programmed by Scheuch LIGNO. 10,000 m³/h  
of air can be extracted from each of the two drying 
rooms via exhaust air panels. All supply and exhaust 
air equipment, radial fans, the cold water generator 
and the control cabinet are located in a 445 m² gal-
lery above the spraying and drying rooms.
 Project planning, implementation, programming 
and commissioning were all completed by Scheuch 
LIGNO. As the client had just one contact for the 
entire project, this meant that custom solutions 
could be realised at any time as required. The plant 
is easy to maintain too. The individual systems are 
so well thought through and coordinated, that it 
takes hardly any time at all. ▪

State-of-the-art techno-

logy and the particularly 

smooth wall and ceiling 

panels ensure that the 

products to be processed 

have a perfect surface 

finish.

The extraction surface 

in the floor pit can be 

extended from  

4 x 3 metres to 

7.1 x 3.8 metres,  

if required.

Scheuch LIGNO has built 

a modern surface finish 

plant with four spraying 

chambers and two drying 

chambers at Haas Möbel.

LIGNO

The new plant complies with the 
relevant air quality values 100 %. 
And it is really quiet, both inside  
and out.”

— THEODOR HAAS, MANAGING DIRECTOR, HAAS MÖBEL

“
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The techies at Scheuch LIGNO have developed the 
DeDustpro deduster with a really impressive, innova-
tive idea. For the first time, fires can be extinguished 
by deoxygenating the inside of the deduster. The ef-
fect is efficient, safe and lasting, plus the operator 
saves on recurring maintenance costs for extinguish-
ing agents. With this innovation, Scheuch LIGNO is 
once again setting completely new standards for de-
dusters. “With this new development, we are ensur-
ing maximum safety of use. At the same time, costs 
are saved on extinguishing agents, since there are no 
longer any maintenance or testing costs involved,” 
explains Alois Burgstaller, Managing Director of 
Scheuch LIGNO GmbH. “Since all of the deduster 
openings are sealed, we can prevent a smoulder-
ing fire from igniting overnight. Thanks to the ad-
ditional installation of a dry extinguishing line, if a 
fire does occur, the equipment can be supplied with 
extinguishing agent from outside. The dust is bound 
inside the equipment, covered with water in the 
collecting tank and soaked. The equipment can be 
opened without any risk of fire or explosion and the 
dust collecting tank can be removed and emptied. 
H3 and GS test marks verify the operational safety 
of this application.” ▪

NEW STANDARD 
FOR DEDUSTERS

LIGNO

KEY DATA ABOUT THE PROJECT: 

→   No recurring maintenance and testing costs  
for extinguishing agents.

→   Simple and safe manual triggering  
in case of fire.

→   Maximum safety when at a standstill, since  
all the equipment’s openings are sealed. 

→   In the event of a fire, the equipment can be  
supplied with extinguishing agent from outside. 

→   Equipment can be opened without any risk of  
fire or explosion.

FACTS

—  ALOIS BURGSTALLER, 
MANAGING DIRECTOR, SCHEUCH LIGNO GMBH

We ensure maximum safety 
while saving costs at the  
same time.”

“
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THE NEW 
BRANDING 
AT LBH

LIGNO

The experts from Wolfsegg score highly thanks 
to their skills in supplying top-quality custom-
ised and standard solutions in a reliable and well-
thought-out way. “Flexibility and closeness to the 
customer are crucial in producing our customised 
solutions. It is the only way to achieve a result that 
meets the customer’s needs exactly,” says Christian  
Greifeneder, Managing Director of LBH GmbH. He 
and his team have made a name for themselves by 
supplying production chains with the vital compo-
nent they need to solve tricky issues. “When it came 
to overhauling our corporate image, we had to con-
sciously get to grips with what we actually stand for 
and what our strengths are. Normally we just make 
things, now suddenly we had to put what we do 
into words. That’s not really in our blood – which is  

www.lbh.at

The Scheuch subsidiary LBH GmbH 
in Wolfsegg am Hausruck, Austria, is 
a specialist in custom manufacturing. 
Their machines are installed in many 
production chains, with the plastics 
industry valuing LBH as a reliable and 
flexible partner for many years now. 

why I’m all the happier that we ended up creating 
such a perfect brand image,” recalls Greifeneder 
with a smile.
 Since the start of 2017, a self-confident LBH has 
been showing the world its new brand image. The 
main colour is a dark grey, with the blue dot in the 
logo standing out as “the vital component” – the 
new core brand message of LBH, which refers to its 
expertise in creating crucial customised solutions. 
The LBH look was carefully designed to fit with that 
of Scheuch. The colour palette, font and image style 
are all in harmony, even if they are not exactly the 
same; this is because the two companies focus on 
different things, but their claim to quality and the 
values they bring to bear in dealing with customers, 
employees and suppliers are the same. 
 Folders, the website, business stationery, prem-
ises and fleet branding have been fully overhauled 
with the new design, so LBH has been proudly show-
ing its commitment to its new brand image quite  
literally for several months now. ▪

After

Before
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HOT STUFF
Innovation is one of the most powerful driving forces at Scheuch. With its new 
hot-gas filter technology, the pioneer in air pollution control is revealing the  
future of exhaust gas cleaning and dedusting. This opens up completely new  
system concepts for economical and environmentally friendly dust separation 
and pollutant reduction. 

The hot-gas filter was installed 

as a core component of the 

xmercury technology in the  

Wietersdorf cement works in 

Carinthia, Austria. 

TECHNOLOGY

© w&p Zement GmbH
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 E ngineers do not usually throw superlatives 
around at will and Christian Bartel is no 
exception. So it must be an incredibly sig-
nificant development for the Head of Re-

search at Scheuch to be talking about a “revolution 
in filter technology”.
 Scheuch is the first company in the world to of-
fer hot-gas filter technology to the cement industry. 
The trigger for this development was the xmercury 
system for reducing mercury emissions. The hot-gas 
filter is an essential part of this system. So what is 
the science behind it? At high temperatures, mer-
cury is still in gaseous form and passes through the 
filter unobstructed. It is then bound to an additive 
(such as activated carbon) and disposed of.
 
Temperature range doubled
One of the many advantages is the high temperature 
resistance of the filter candles. While conventional  
bag filters with fabric media reach their limits at 
process temperatures of 250 °C, for hot-gas filters 
and their ceramic filter elements, even 500 °C is no 
problem. Regeneration is performed based on the 
proven impuls cleaning system, which can be used to 
achieve extremely low differential pressures. 
 The temperature of the dust-laden exhaust 
gases is frequently in the range of 300 °C to 
500 °C, a temperature level where power tap-
ping is advisable. Thanks to the dust-free ex-
haust gas present here, more cost-effective and 
operationally safe heat exchangers can be used. 

Effective and versatile 
Hot-gas filter technology is used in the glass and 
steel industry, as well as in biomass furnaces or re-
fuse incineration plants. Encouraged by the success 
of the new hot-gas filter, the Scheuch Research de-
partment is already working on how to develop the 
technology further to lower investment and running 
costs. The focus is on achieving the most compact 
design possible combined with a high level of oper-
ational safety.
 Branching off from that, the team is also doing 
meticulous work on new systems to reduce pol-

lutants: for example, ones that combine filtration 
and catalytic denitrification in a single process step 
and raise the possible application temperatures to 
1000 °C, explains Markus Lobmaier, Head of Engi-
neering at Scheuch. ▪

THE BENEFITS OF THE HOT-GAS FILTER  
AT A GLANCE:

→  Efficient mercury reduction with xmercury. 
→  Extremely low differential pressures. 

→  Heat extraction at higher temperatures. 

→   Cost-effective and operationally safe heat 
recovery.

→   Future upgrade with catalytic  
denitrification possible.

FACTS

TECHNOLOGY



WITH OUR 
SOLUTIONS FOR THE 
ENERGY INDUSTRY

www.scheuch.com

CHECK OUT THE 
BRAND NEW FOLDER 
ON OUR WEBSITE!


